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Profile Summary

Dynamic and results-driven Chemicals Sales Manager with over 10 years of extensive experience in
driving sales growth, expanding market presence, and building robust client relationships in the
chemical industry. Adept in strategic planning, market analysis, and cross-functional collaboration,
with a proven track record of exceeding sales targets and maximizing profitability. Committed to
delivering innovative solutions and exceptional service to clients, while fostering sustainable business
growth.

Work Experience

Chemicals Sales Manager
Dow Chemical Company
1st May, 2015 - Present

Increased regional sales by 25% within the first year by restructuring the sales strategy and
enhancing client outreach.
Developed key relationships with over 100 chemical distributors and manufacturers, leading to a
40% increase in client retention rate.
Led a cross-functional team to successfully launch a new product line, resulting in a $2 million
revenue increase.
Implemented CRM software, improving team efficiency and achieving a 15% reduction in response
time to customer inquiries.

Senior Sales Executive
BASF Corporation
1st June, 2010 - 30th April, 2015

Achieved sales growth of 18% year-over-year by developing a comprehensive sales and marketing
strategy.
Collaborated with R&D to customize products for key accounts, contributing to a 30% increase in
sales volume.
Trained and mentored a team of 10 junior sales representatives, resulting in a 20% improvement in
team performance.
Negotiated multi-million dollar contracts with major clients, expanding market share by 10%.

Education

Harvard University
MBA in Marketing and Management
1st Sept, 2008  31st May, 2010

Massachusetts Institute of Technology
B.Sc. in Chemical Engineering
1st Sept, 2004  31st May, 2008
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Skills

Sales Strategy, Market Analysis, Client Relationship Management, Team Leadership, Negotiation,

CRM Software, Product Development, Strategic Planning

Notable Projects

Sustainable Chemicals Initiative
Led a project focused on developing sustainable and eco-friendly chemical products, reducing
production costs by 15%, and increasing brand reputation within the green market.

Certifications

Certified Sales Leadership Professional (CSLP
Issued by Sales Management Association, 10th October, 2019

Awards

Top Sales Manager
Awarded by Dow Chemical Company, 15th March, 2020


